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FOREWORD 

In this short guide you’re about to shortcut the process of not only 

finding quality suppliers to work with, but what you’ll also get some 

tips for how to avoid the rookie mistakes that make suppliers unwilling 

to work with you. My no means an exhaustive guide. This quick cheat 

 

 



 
 

sheet aims to give you a introduction and foundation for locating and 

engaging light bulk wholesalers and dropshippers for your online 

store in the US/UK/CA/SEA 

LOCATING SUPPLIERS: 

The gurus makes finding suppliers look easy, but the fact is, if you 

don’t know where to look or what to say, finding enough suppliers to 

help you offer a good selection of products can take months. 

Yes, you can short cut that by joining a large directory company for a 

hefty fee, but in many ways you won’t even want or need 80% of the 

info offered, but you will pay for it. Here are my top tips for finding 

suppliers. 

1. When you find a product you want to stock, do a Google reverse 

image search. Many people use the manufacturers images, 

which means you’ll not only be able to see who else is stocking 

this line, but if you search on enough pages, you’ll likely find the 

wholesaler or manufacturer 

2. See a brand you like? Go to the website footer and see if they 

have a wholesale/dropship/affiliate link. Don’t find anything? 

Type their name into a search engine and add “wholesale”. Some 

brands don’t make this page public, but if they have one this will 

bring it up. 

3. When searching for suppliers online don’t just look at the first 

2-3 pages of online results. Many great suppliers can be found 
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on pages 7/8/9. They don’t have great SEO or lots of online traffic 

so they won’t have high online results, but many of these 

companies have been established offline for decades. 

4. Look for local trade shows that you can attend. Nothing beats 

seeing, touching and trying the items you plan to sell. There is a 

certain relief that comes from knowing what you send to your 

customers is good quality. 

5. Reach out to brands even if you can find nothing about their 

resale opportunities. Some brands don’t have an official channel 

that they promote their wholesale or dropshipping 

arrangements, but that doesn’t mean they don’t do it, you just 

need to reach out. 

How to make that initial contact: 

This is where many new store owners get it terribly wrong. They reach 

out in away that is unprofessional and makes them look amateur then 

get disappointed when they get no reply. 

These suppliers get hundreds of emails per week so you need to make 

sure that you present yourself as a professional. 

When you got my wholesalers listing (FIRST 50 COPIES ONLY $17), 

you’ll also have get my email outreach templates which gives you a 

more detailed explanation of the best way to approach this, but here 

are my top five tips. 
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1. Always be polite in your greeting and where possible greet them 

by name. The relationship you have with your supplier is crucial 

so manage it carefully. 

2. Don’t be vague in your emails. These are busy people managing 

lots of email contact, if you make it easy for them to work with 

you they’ll appreciate it. 

3. Don’t advertise that you’re a brand new and don’t have your 

shop set up yet. This will automatically have you put on a ‘can 

wait’ pile, while they deal with more established retailers. 

4. Start building your store even though you don’t have all 

suppliers in place. Some suppliers will ask for a link to your shop 

before they agree to do business with you. You’ll look more 

professional if you have at least a partially built site to send them 

to. 

5. Make sure you have your EIN and tax details to hand as the 

more established wholesalers will require this information, and 

you’ll speed up the process if you can supply it straight away. 

6. Bonus: Call them. Far too often we forget we are dealing with 

people and many questions and concerns can often be dealt 

with quite simply with a quick phone call. Again, speaking with 

someone helps to build relationships, it also marks you as 

serious as so few people do call. 

7. Bonus #2: Follow up if your first email is not responded to within 

3 days. Like I mentioned, they are busy people and sometimes, 
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despite the best of intentions, your communication will not get a 

response. Follow up. 

What to do next? 

If you found this short guide helpful, you’ll love my wholesaler listing 

guide where I’ve curated over 50+ verified ashion/accessory 

wholesalers who dropship and do light bulk orders.  

You’ll find their website, contact name and email, and details on any 

minimum orders of drop shipping handling fees. I tend to update this 

once every quarter and you’ll also get new updates so long as you 

remain on my mailing list.  

Get your wholesaler listing here. 

Once you have your wholesale & dropship Black book, don’t forget to 

check out: 

1. My free Shopify success group on Facebook, come and join the 

community 

2. The Brazen Profit Lab training library? Lot’s of great actionable 

masterclasses at uber affordable prices. 

3. My 1:1 coaching programmes.  Check out the launch & growth 

coaching programmes backed with testimonials from successful 

students. 
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